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Leumi ABL has affirmed its role as one of the
most respected UK asset based lenders by
winning the title of ‘Asset Based Lender of 
the Year - UK’ in ACQ Finance magazine’s
Country Awards for Achievement 2009.

�e accolade is the result of a totally
independent poll amongst industry peers and
acknowledges the success story of a relatively
new brand to the ABL market. Part of Bank
Leumi (UK) plc, Leumi ABL’s flexible and highly
personal approach together with its full ABL
product capability including stock and trade
finance, have created a winning combination
since the business launched in 2006.

Our current banking partners suffered badly in the
credit crunch and their ability to provide services
that they could have done just several months
before had dried up. Equally new banks that had
been courting us pre-credit crunch fell away as they
had more pressing things to deal with!

Leumi ABL stayed the course and delivered on their
promise of a £3m invoice finance deal backed by the
shareholders’ combined £2m net assets and banking
facility. Jason Holland and the Leumi ABL team were
extremely efficient and made things happen very
quickly. �is deal secures our growth as we drive
towards our goal of £75m in sales by 2012.”

Supporting sectors hit hard by recession...
Survival, rather than profitable growth, has become the driving force for all too many businesses and traditional
sectors such as manufacturing and printing have come under intense pressure over recent months. Leumi ABL 
is pleased to have completed a number of deals that will help place clients in a strong position for continued
growth beyond the recession...

Casting light over Midlands manufacturing

Leumi ABL has supported the MBO of an automotive castings business with a
CID funding line to bolster working capital headroom.

Management have purchased Contech Operating UK Limited, a £12m turnover
manufacturer of high precision aluminium castings from its US parent. Contech
produce a range of products including steering rack housings which end up in
major European car marques such as Jaguar, Mercedes Benz and Fiat. Contech
employs over 90 people at its purpose built facility in Welshpool and is widely
regarded as one of the best foundries in Europe.

Mike Yiannis of Birmingham-based professionals Odyssey Corporate Finance advised on the deal: “�is was a challenging
deal due to the torrid market conditions and lack of funding available for any business, let alone one in the automotive
sector. Contech has an exceptional management team, is profitable and cash generative with a strong balance sheet and
healthy order book. Despite all these positives, the widely publicised problems in the sector meant that many banks and
VC's we approached failed to assess the true potential of this particular opportunity. Leumi ABL, however, could see
beyond the headlines and responded quickly, taking a long term and pragmatic approach to the deal.”

Leumi ABL wins ‘Asset Based Lender of the Year - UK’ 
in ACQ’s Country Awards 2009...

“Knowing we have won the trust of our
introducers, especially at a time when the
economy presents such tough challenges
for clients and funders alike, gives us
great encouragement and we look
forward to forging new relationships as
the business continues to develop.”

Paul Hird, CEO, Leumi ABL

Backing further print business acquisition deal

In July 2009 Leumi ABL backed Walstead Investments with its acquisition of
Southernprint from Newsquest Media Group. Leumi ABL provided a £4m line.
�e deal comes only eight months after Walstead’s acquisition of Wyndeham
Press Group for which Leumi ABL provided a £19.6m facility.

Southernprint is one of the largest web offset magazine printing facilities in 
the UK. Following this transaction, the enlarged Walstead group, consisting of
Wyndeham Press Group and Southernprint, will vie with St. Ives as the second
largest manufacturer of magazines in the UK. Turnover is more than £100m
and 900 staff are employed across eight operations.

Mark Scanlon, Chairman of Walstead, considers the printing sector ripe for consolidation: “�ere are too many unprofitable
printers with spare capacity chasing diminishing volumes of work. Publishers will be better served if there are stronger
printers that can deliver sustainable services underpinned by healthy balance sheets. We expect Walstead to play a
significant part in the evolution of the sector and feel confident that we can rely on the continued support of Leumi ABL.
Always diligent and professional, they understand our strategy and, as demonstrated by this latest acquisition, want to
support our future development.”

Shaping success for niche manufacturing businesses

“It’s rare to come across a funder willing and able to support a niche UK manufacturing
business at the current time.” Such is the view of Martin Cooke, Finance Director of
Domes of Silence Group Limited.

Leumi ABL provided a £2.95m facility to two of the Group’s subsidiaries: Aluminium
Shapes Limited, the UK’s leading independent aluminium extruder and fabricator, and
Windmill Extrusions Limited, specialising in plastic extrusions. �e businesses needed 
an additional credit facility that their existing provider failed to deliver as credit terms
continued to be squeezed. �e deal with Leumi ABL comprised a £2.75m CID facility 
and a £200k stock line to assist further growth plans.

Commenting on the deal, Martin says: “Everyone we met at Leumi ABL was first rate. 
�ey did exactly what they said they would, took a very professional approach and
completed the deal quickly and efficiently. From early on in the negotiations they really took
time to understand the background to our business and explain their own service ethos.”

Leumi ABL has completed a refinancing deal of a
very fast growing and successful Wolverhampton-
based business, China Industries Limited, which
trades as WOW! Stuff.

Wow! Stuff invents toys and
gifts and markets them under
licensed brands that include 
�e London's Science Museum,

BBC's Top Gear and the
iconic Wallace & Gromit
brand. Each of Wow!’s
brands are supplied to
major high street retailers
including Debenhams,
John Lewis and WHSmith
and are brought to life in
these stores using
Wow!’s unique

combination of fully trained
'Demonstration Artists' and

video screens.

Wow!’s sales have grown over
100% year on year for three
consecutive years and in July
this year they received the
‘Business of the Year’ Award
in the regional finals of the

National Business Awards.

Richard North, Founder and Managing Director,
comments: "We were introduced to Leumi ABL by
SpringBoard Corporate Finance in Birmingham. 
We have enjoyed fabulous growth, but with new
marketing initiatives come new costs. We needed 
to free up cash so we could invest in our new
Demonstration Academy, the first of its kind in the
UK. Deploying our trained Demonstration Artists in
prestigious retailers such as Harrods during 2008
had proven that bringing great brands to life in a
retail store was a massive differentiator for toy and
gift sellers when compared to internet businesses
that often sold on price alone. We saw exceptional
sales increases and we knew we needed to roll this
out this Christmas or miss out on several contracts.

Deal focus: 

Leumi ABL helps put Wow! Stuff

in top gear for growth

“Winning this award is a huge honour. 
�e ABL marketplace tends to be
dominated by the bigger names and we
are delighted to see that the advisers and
introducers with whom we work value the
approach we take, as a specialist niche
provider, to structuring deals for their
clients. Not only does this award
demonstrate the support we have across
the industry, but also the phenomenal
achievements of our experienced team as
they continue to build the client base and
reputation of Leumi ABL.”

Phil Woodward, Managing Director,
Leumi ABL

“�is is a very seasonal business which has
enjoyed phenomenal growth. We look forward
to supporting the huge creative talent at
Wow! Stuff as they continue to secure further
major brand licences.”

Jason Holland, Midlands Regional Sales
Director, Leumi ABL 
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Leumi ABL deals
We are proud to have developed strong relationships with professional introducers who trust us to structure
effective funding facilties for their clients’ businesses.

Here is a small selection of some recently completed Leumi ABL deals which help demonstrate the holistic
and flexible approach we take to financing, as well as the range of sectors we can help. 

�ank you for your support and we look forward to continuing to work with you to improve and protect your
clients’ cash flow in these difficult economic times.

Head Office:
Leumi ABL Limited, Pacific House, 126 Dyke Road, 
Brighton, East Sussex BN1 3TE

t: 01273 716 200
f: 01273 716 210

Midlands Office:
Leumi ABL Limited, One Victoria Square, Birmingham B1 1BD

t: 0121 616 0143
f: 0121 616 0555

To find out more please contact:
Phil Woodward, MD

t: 01273 716 202
pwoodward@leumiabl.co.uk

www.leumiabl.co.uk “Let’s get on with your business”

VIABILITY
The newsletter of Leumi ABL

Autumn 2009

Inside this issue:

Leumi ABL wins ABL of the Year Award... Deal focus: Wow! Stuff... Supporting sectors hit

hard by recession... Recent deals... Championing growth through tough economic times...

A £25m t/o lighting manufacturing 
business going through an MBO 
required an enlightened funder. 

Leumi ABL provided a £2.4m CID 
and a £600k inventory facility.

A £22m wax injection moulding 
and precision tool making group 
required an ABL funding package 

to enable orders for its new 
innovative product.  

Leumi ABL provided a £4m CID line 
together with a £1m P&M loan 

and a £370k revolving inventory facility.

An acquisitive corporate clothing 
group required working capital funding 
to assist in an accelerated M&A deal. 

Leumi ABL provided a £6m CID line 
plus a £1.5m stock facility.

A £5m recruitment business required 
a funder to assist in its growth 

and acquisition plans. 

Leumi ABL was pleased to provide 
a £600k financing facility.

Championing growth through tough economic times...

Your sales contacts...

Steve Nixon, 
Regional Sales Director -
London

snixon@leumiabl.co.uk
m: 07920 569 661

Chris Divers,
Regional Sales Director -
North and North West

cdivers@leumiabl.co.uk
m: 07920 569 664

Jason Holland,
Regional Sales Director -
Midlands

jholland@leumiabl.co.uk
m: 07824 486 820

John Walsh, 
Regional Sales Manager -
North East, Yorkshire, 
Humberside

jwalsh@leumiabl.co.uk
m: 07824 486 818

Kai Hunter,
Regional Sales Manager -
�ames Valley and South West

khunter@leumiabl.co.uk
m: 07920 569 662

As we go to print, we’re hearing further encouraging noises in the market that signal better times are around the
corner, and the press continues to give plenty of coverage to the slightest evidence of change.

Now that many economic indicators are suggesting that global economies are starting to exit recession, it may
appear to some that the worst could be over. Yet confidence in terms of order books and the future outlook remains
firmly in short supply. Liquidity continues to be a major concern for many businesses and the remaining months of
2009 and the first half of 2010 will undoubtedly present some challenging times, especially as businesses seek to
strengthen their position in readiness for success beyond this recession.

As credit lines continue to be squeezed, alternative forms of financing are coming more under the spotlight.
Undoubtedly the trend that we've already seen for increasing numbers of multi-facility deals, as clients seek to
maximise the funding available to them, will continue to
grow. Leumi ABL’s flexible approach and full asset based
lending capability continue to provide innovative funding
solutions to growing businesses, both through these
tough times and beyond.

Missed your previous copies of VIABILITY? You can download 
your free copy on our website at www.leumiabl.co.uk

Phil Woodward,
pwoodward@leumiabl.co.uk
01273 716 202

Leumi ABL operates across a variety of sectors
to improve the working capital of our clients
with a full range of asset based lending
products. In conjunction with our parent, 
Bank Leumi (UK) plc, we can include trade
finance, property finance and commercial
banking facilities along with our core range of
invoice discounting, stock finance and plant &
machinery finance services. Our flexible
approach and ability to structure multi-facility
deals can often result in higher levels of funding
for our clients. Most of our deals have a funding
requirement of £1m to £10m, but for the right
type of deal up to £25m funding is available.
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